EXECUTIVE
SUMMARY

Konzortia Capital S.A. is a Fintech company
created with the objective of disrupting
financial markets and remittance services
along with changing the way risk capital is
raised by startups, all of these by introducing a
new asset class and through the use of
cutting-edge technology called blockchain.

The company will also act as a holding company, partially owning InveStart, Capitalista, and Novabank while providing its
investors with a very liquid and innovative instrument, a New Asset Class.

https://konzortia.capital

THE PRODUCT

Konzortia Capital uses blockchain as the underlying technology for all
of its platforms to operate. Blockchain enables data to be stored and
transactions to take place without the use of a centralized server.
One of the particular features of blockchain technology is that it uses
a decentralized network while applying cryptography to ensure
security, therefore, data cannot be corrupted nor altered.
Konzortia Capital will be many things at once. From a traditional
standpoint, Konzortia Capital is the holding company that partially
owns InveStart, Capitalista, and Novabank. From a not-so-traditional
standpoint, Konzortia has created a new type of equity, a New Asset
Class with special features that mix the advantages provided by the
equity of a private company with the liquidity of shares traded in a
traditional stock market.
Konzortia Capital will provide the technological structure for InveStart,
Capitalista, and Novabank to operate in the blockchain; transactions
within the consortium will take place using Koura as the transactional
currency, and that´s what makes this New Asset Class so special, and
its functionality challenges the difference between equity and
money.
One of the main factors investors pay particular attention to while
looking at an opportunity is the exit strategy, and that’s one of the
special features about Konzortia Capital. The same way one is able to
trade stocks in any given stock market one will be able to trade
Koura’s shares in a New Asset Offering Index (NAO Index) featured in
Capitalista.
Konzortia Capital is developing a brand model that is looking to
revolutionize the traditional financial market, by introducing Koura is
also introducing the concept of New Asset Offering (NAO).

Info@konzortia.capital

Startup companies and projects, in
general, have a hard time raising capital.
Venture capitalists are hard to get and
expect to receive too much of your equity
and you end up being someone else’s
employee. If you are working on a startup
company or project, you have no track
record and therefore banks will not lend
you any money.

Bearing in mind that not all companies
can have access to accelerators, angel
money or any other alternatives to raise
capital, startups are left with one last
resource, a crowdfunding platform.

A crowdfunding platform is only a viable
option if the startup is willing to register in a
given jurisdiction where the crowdfunding
platform is based, this is also valid for
equity-based crowdfunding which is more
restricted and less popular than traditional
crowdfunding.

This process where a company creates a
New Asset Class in InveStart is called New
Asset Offering (NAO) and it’s very similar
to the process where a company goes
public in an Initial Public Offering (IPO).
These newly created assets will be issued
using Kouras as the base currency, and
once a successful NAO takes place, they
will be listed in Capitalista where they can
be traded like any other tradeable
instrument, and exchanged for Koura or
liquidated for fiat currency using the
exchange services offered exclusively by
Novabank

Most people would agree that making money in the markets can
become challenging, especially for small investors. One of the main
reasons is that quality services are only available to wealthy investors.
Some of the services that are widely offered are trading signals and
managed accounts. A trading signal simply tells the investor at what
price a trade should be entered and at what price it should be closed at
a pair, while managed accounts are trading accounts where the
trading is executed by a professional trader in exchange for a portion of
the profits.
Quality trading signals are just non-existent and in most cases, trading
signals are generated by amateur traders and uncalculated risks are
taken which causes investors to lose money and managed accounts
that actually generate profits are only available to those that set up
large trading accounts.
Capitalista will provide its clients with quality services that will allow them
to profit from financial markets with trading signals that actually deliver
positive results and managed accounts accessible to both large and
small investors.
Clients will be able to virtually trade any liquid asset in the world using
Capitalista’s platform at a cost close to zero, as the strategy is to use this
service to attract new clients and profit from the other services.
Capitalista will feature an index where all companies that raise capital
using InveStart will be listed, and their tokens can be traded the way
trading is done in a stock market, this market will be called NAO Index.
Capitalista will be able to compete against the industry’s dominant
players by using a scalable model through its franchising and network
marketing strategy. That way, independent affiliates will be able to offer
the company’s services and get compensation for it using a network
marketing reward model.
Trading accounts can be kept using Kouras as the base currency, and
everything will be done using the security provided by blockchain
technology.

In most cases, remittance services are very expensive, sometimes very limiting when it comes
to the amounts allowed, and overall just not practical. Many suffer from lacking access to
banking services.

Novabank solves many problems by converging many innovative features such as:
Credit card and Koura
processing for merchants.

payment

Ability to advertise in the Novabank
platform either as a merchant that
accepts Kouras as a form of payment or
as an authorized franchisee/agent. This
will be shown on a map using the
Novabank application.
Novabank will work with liquidity
providers that will assure our clients of
the presence of a counterparty while
trying to buy or sell the New Assets
previously created in InveStart.

The companies that finish a successsful
NAO in InveStart will list their
New Asset Class in Novabank,
which can be exchanged for Kouras.

An ultra-secure wallet-type account
that features a debit card that will allow
its users to shop using Kouras anywhere
in the world.

An application that will include all of the
above-mentioned features and will also
incorporate a messaging functionality
that will let users send and receive
Kouras as simple as sending a selfie.

A franchising model, similar to the one
used by Western Union will be
implemented. This scalable model will
allow the company to reach exponential
growth.

THE MARKET

Financial Markets
The value of the world’s stock exchange has
grown by 320% since 2009. U.S. exchanges
dominate the global stock market. Owning an
index fund on a major world index helps to
mitigate some of the risks of individual stock
ownership. The foreign exchange market is the
most significant financial market in the world,
both in terms of value and volume

Millennials are the least likely generation to have
taxable investment accounts. A yearly income
over $50k, a college degree, and a high level of
financial literacy make people more likely to
invest. The majority of traders in the forex market
are in the 25-34 age bracket.

It is the only market that is permanently open.
More than 85% of exchanges are represented by
just seven currency pairs, and the U.S. dollar is the
most significant currency in the foreign exchange
market.
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Crowdfunding
Some of the advantages of using crowdfunding
as a method of acquiring capital include that it
doubles as a method of marketing and offers an
opportunity for the entrepreneur to gain
feedback. Both the number of crowdfunding
campaigns
and
the
transaction
values
associated with crowdfunding are predicted to
increase between now and 2022. Transaction
Value is expected to show an annual growth rate
(CAGR 2018-2022) of 10.4% resulting in the total
amount of US$1,546.3m in 2022

Remittance
Remittance flows to developing countries are larger than official development assistance and more
stable than private capital flows. There does not appear to be any correlation between remittance
volumes and growth. In 2016, India received the highest amount of money through remittances,
whereas the amount that the Republic of Kyrgyzstan received was highest in proportion to its overall
gross domestic product (GDP). Remittance flows in 2016 decreased to developing countries by
about 2.4%. Remittance flows are more stable than private capital flows. Remittances to developing
countries are expected to grow by about 3.3% in 2017.

COMPETITORS
InveStart
Kickstarter
They have stronger brand recognition than competitors due to high
-profile
successes and publicity which creates trust in the projects. As well,
projects go through a filtering process with Kickstarter staff contacting
creators if the goal or project is inappropriate and if rewards are not value
for money. This protects the reputation of the site. However, projects
receive donations only.

Indiegogo/Microventures/GoFundMe:
extended version which is called InDemand, Marketplace which allows
crowdfunding successful campaigns to sell their products, and Crowdfunding
review, ﬁling of Form C with the SEC, and opening up escrow. These are all
these costs have been about ~$5K-$6K total.

NovaBank
Western Union

PayPal

Capitalista
Fidelity

Charles Schwab

Ethereum

OUR TEAM

MANAGEMENT
Managing Director/ Robert Murphy
Mr. Murphy is a talented professional in the management sector that Holds a Master
Business Administration degree from the University of British Columbia (UBC). He is a
visionary and a true leader, with deep knowledge in effective management skills,
different business environments and capable of doing extensive market analysis. Mr.
Murphy also has over 20 years of experience working as a Managing Director,
helping to promote expansion and innovation as a consultant for many significant
companies, at the same time, he has managed to achieve great success with
well-established companies, such as Financial Horizon Group and Merchant
Advance Capital, to name a few in his home country Canada.

Financial Manager/ Hannah Müller
Ms. Hannah Muller is an expert in both the financial and the management sector,
she owns a Degree in Business Administration from the University of Vienna, Austria
and has over 10 years of experience working as a financial manager. In her career,
she participated in the acquisition and integration of a local bank and an insurance
company, where she also met Mr. Murphy. She also joined the team of Vietax
Consulting and held different positions in the company such as Finance Director,
Comptroller, and Finance Manager where she participated in the evaluation of
investment opportunities, the management of financial planning routines and the
establishment of comptroller processes to support the rapid growth of the platform.

Operations Manager/ Liu Jianguo
Mr. Liu Jianguo is a certified professional with many skills in business management
and company operations, he holds a B.A. in the University of Science and
Technology of China (USTC), and a Bachelor’s Degree in Commerce and Business
Administration from the University of British Columbia in Canada, where he met
Robert Murphy. His expertise and determination have allowed him to become
successful in his career and work his way up, reaching Senior Management Positions
in well-established companies, such as JD Finance Group and Lufax Holdings in
China, both companies provide financial services to enterprises and consumers.

Development Manager/ Zhan Wei Wang
Mr. Wang is a company strategist that Holds a B.A. in Business Management from
the University of Science and Technology of China (USTC). His expertise and
knowledge in project management skills as well as his tenacity to think strategically
have allowed him to progress to the role of manager of Senior Business
Development, working alongside with Liu Jianguo at JD Finance Group in China,
where the main objective of the company is to provide financial services to
enterprises and consumers.

Business Relations Manager/ Ivan Smirnov
Mr. Smirnov is a professional graduated from the School of Management in St.
Petersburg University which is the leading national center of education and science
in Russia, Mr. Ivanov has extensive experience developing business relationships with
existing clients and potential customers, giving assistance in the development of
new business partnerships for international companies such as JD Group and Lufax
Holdings from China. In addition to all of this, his expertise includes the
implementation of professional techniques to generate new businesses through the
identification of new ways to improve the profitability of customers, while
proactively monitoring customer problems and solving them effectively.

Marketing Director/ Aadhya Agarwal
Ms. Agarwal is a marketing professional that holds a Bachelor’s Degree in Management
from the Indian Institute of Management in Ahmedabad. Her skills and experience in the
industry include the development of strategic businesses and public relations with the
media, the development of brand awareness, as well as the development of different
websites for companies. Ms. Agarwal Joined All Digit Trends Group in 2013, as the Director
of Marketing, she was responsible for the marketing, communication, and business
development efforts of the entire group. Besides this position, she was also in charge of
the development of Vietax Consulting, where she met Ms. Hannah Muller.

Capital Development/ Marie Tremblay
Ms. Tremblay is a professional investor and trader that holds a Master in Business
Administration from the University of Toronto in Canada and has over 20 years of
experience raising capital for many private companies, such as Futura Corporation,
Fonds de Solidariteé, and Investissement Quebec. In addition to her background in
private companies, she also has expertise managing investments and holdings in
Toronto and different investments in equities as well as fixed income securities, both
directly and indirectly through common shares, investment companies, and various
funds.

Legal Department/ Daniel García
Mr. García is a professional lawyer and a legal adviser that holds a B.A. in Law from
the University of Florida Fredric G. Levin College of Law. He worked as General
Director of Legal Advice in Futura Corporation, where he met Ms. Tremblay. His
experience as a lawyer also includes working with several international law firms that
specialize in international financing for countries in Latin America and the Caribbean.

FUNDING
NEEDED

Our financial plan has been created by the best professionals in the field, as a matter of fact it allows
the company to achieve scalability with a very realistic budget.

Required Capital

Konzortia
Capital

InveStart 30% Shareholdings
NovaBank 30% Shareholdings
Capitalista 30% Shareholdings

InveStart

Capitalista

NovaBank

PROJECTIONS

Forecast
Projected sales and the net profits (USD) during the first 5 years of operations are as follows:
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Financial Highlights of Konzortia
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Statements
YEAR 1

$1,200
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PROJECTED KOURA’S TRADING VALUE

Post - NAO
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PROJECTED RETURNS
(5yr)
Per KOURA
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The question should be why shouldn’t I?
Typically, when an investor evaluates an
opportunity to put their money to work for
them there are a few key factors that are
taken into consideration. We have been
able to identify the most relevant ones to
investors:

Market Size & Market Share
Financial Strategy
Differentiation
Scalability
Exit Strategy
Risk
Returns

Market Size & Market Share
When you look at Konzortia Capital, diversification is one of the key features that define us. With the services
InveStart, Capitalista, and Novabank are offering, we are looking at a global market worth over $1 trillion dollars
that keeps growing. With the business strategy that we have designed we expect to reach a market penetration
of not less than 2% within the next five years, and bearing in mind that we have a very aggressive approach,
those projections are very conservative

Financial Strategy

Konzortia Capital's financial plan has been tailor-made taking into consideration the marketing strategy that is being
implemented as well as our short-term and long-term goals.
With the creation of our New Asset Class, Koura we have developed a differentiated and innovative product tailor-made
thinking of the most demanding and sophisticated investors.
Capital is being raised through three different rounds of financing:

1.

Private Sale:

This is mainly done by an aggressive marketing
campaign, as well as telemarketing through a call

b.

Give

a

true

boost

to

the

network

marketing/affiliate program and incorporate it into
Konzortia Capital's decentralized ecosystem.

center and the implementation of the network
marketing/referral program that allows independent

c.

agents to sell Kouras and earn commissions. The main

for Koura´s PRE-NAO.

Create a very aggressive marketing campaign

objective of this phase is to bring the necessary funds to
accomplish the following milestones:

d.

Progress with the licensing requirements for

each of the companies in their corresponding
a.

Complete development of Konzortia Capital's

jurisdictions

New Asset Class and initial platform using blockchain
technology.

e.

Initiate the development of InveStart and

Novabank

PRE - NAO
This is a phase where monies will be raised, mostly done online using
automated processes. During this phase is when Koura will start to
become truly recognized in the fintech industry and our community
will start to grow exponentially. In this stage, there will be an evident
transition from a regular private company to a fintech company.
By this stage, Konzortia Capital will have a Minimum Viable Product
(MVP) and will have received licensing for some of the companies
within the group. Taking all of these factors into consideration leads
us to having high expectations in regard to the success of the
Pre-NAO. The funds raised during this round of financing will allow
Konzortia Capital to accomplish the following:

NAO
a.
To finalize the licensing requirements for
InveStart, Novabank, and Capitalista
b.
To finalize development of the
platforms for InveStart, Novabank, and
Capitalista
c.
It will allow InveStart and Novabank to
initiate
operations
while
implementing
partnerships
d.
To have everything necessary to
prepare for a successful NAO, inclusive of a
high budget for marketing

At this point, all licensing requirements will be in place
and InveStart and
Novabank will have already
launched, while Capitalista will be close to following
them. The funds raised during this stage will allow
Konzortia Capital to accomplish the following:
a.
To comply with the capital requirements
necessary to provide the group of companies with
healthy finances
b.

To bring Capitalista to market

c.
To fund InveStart, Novabank, and Capitalista to
achieve growth and expansion to reach its corporate
and financial goals, both individually and collectively for
the ultimate benefit of the holding company

Scalability
The companies that lead the way are those
that rely on a scalable model, otherwise, a
considerable market share will not be reached.
Konzortia Capital is implementing a scalable
model right from the private sale stage through
the
implementation
of
a
network
marketing-style affiliate program, alongside
with the bounty program. A bounty program
rewards participants with the New Asset Class
-issued by the underlying company- when
sharing content on social media or contributing
with reviews and explanatory videos. This
bounty program will be implemented by
companies that raise capital through InveStart.

Those that participate in Konzortia’s network
marketing program will also be able to
participate with special benefits in Capitalista’s
franchising-style network marketing program.
Novabank will also feature a franchising
program similar to Western Union’s business
model, which will allow the company to scale
very quickly and reach a global audience.

The first thing that comes to an investor’s mind is
how liquid is the investment that they’re
evaluating?

Exit
Strategy

Traditionally venture capital is raised by companies through different rounds of
financing until in some cases the company decides to go public and launches an
IPO.
When investing in a private company, investors face a common issue: the fact that
there is rarely a clear exit strategy. An investor might find a tremendous investment
opportunity but when it comes time to liquidate his investment, it gets difficult. If the
company remains private, the investor must find someone to buy his position in the
company. By taking advantage of blockchain technology and bringing in business
intelligence that the industry has been missing, we are eager to create a new asset
class: digital shares of the issuing company which in this case is Konzortia Capital’s
holding company.
By creating this New Asset Class, we are recreating, but simplifying, the IPO process
and replacing it with a NAO, which gives Konzortia Capital’s investors a clear exit
strategy. This brings us again to the exit strategy issue which is that those that invest
NAO
in private companies have a hard time liquidating
their investment if the company
that they invested in doesn´t go public. Konzortia Capital is creating Novabank to
solve these problems and to help not only provide its investors a way to liquidate
their Koura but to also create liquid market for those companies that finalized their
NAO in InveStart.

Risk
There is risk in every investment. One that says the opposite would be outright lying.
We’ve seen blue chip stocks companies go bankrupt, the same ways as those
considered safe investments such as real estate and commodities generate
significant losses.

There is risk in every investment. One that says the opposite would be outright lying.
We’ve seen blue chip stocks companies go bankrupt, the same ways as those
considered safe investments such as real estate and commodities generate
significant losses.
Every sophisticated investor is well aware of that, and the fact is that higher risk
represents a higher reward; however, we believe that Konzortia Capital represents
an investment opportunity in a company with very low risk and a high reward.
Koura, InveStart, Capitalista, and Novabank have been structured to work in an
integral way that will benefit all the companies from the group and give them a
competitive advantage in their respective markets, making the consortium even
stronger. This, alongside a very sophisticated financial structure, a scalable model,
and a global market lead by a group of leaders in their respective industries, is what
makes Konzortia Capital a secure investment that could also generate the profits
that one could only see if he had invested in other disrupting companies like Apple,
Microsoft, and Amazon at a very early stage.

